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RIDGE FARM
FISHERIES
BATHEALTON, TAUNTON,

SOMERSET TA4 2AQ
Contact Ivan on 01984 623319 or

David on 07970 060805

Welcome to Ridge Farm
Fisheries

We have two ponds, stocked with
Carp, Bream and Golden Tench, for

you to use at your leisure

Bed and Breakfast is available for
those requiring overnight

accommodation
79715

Is your business busy?

Do you require assistance with accounts,
presentations or typing?

A convenient local and reliable service
Accounts, book-keeping, self-assessment tax forms,

presentations, typing and more

Katriona King
Tel: 01984 624682 Mobile: 07788 410600

email: katriona@king9957.fsnet.co.uk

79717

79718

CLAYHANGER CATERING
For all occasions big and small. Home
cooked imaginatively prepared local

produce for dinner parties, weddings,
christenings, business lunches, funeral

teas, etc.

Contact: Janet - Tel: 01398 361393
e-mail: janjon@fsbdial.co.uk

PRIVATE CAR HIRE
AIRPORTS - SEAPORTS

SMART COURTEOUS DRIVER – EXCELLENT RATES
Please phone Geoff for a quote

MILVERTON 01823 400706
MOBILE 07971 523416
www.questcars.co.uk

79721

AIRPORT TRANSFERSEst
since 1996

SCOTT UDALL
Painter & Decorator

The Complete Decorating Service
Interior/Exterior

Property Maintenance and Repairs
For Advice and Free Estimates

Tel 01984 624919
Mobile 07779 404480 79722

FOR
NEW &

REPLACEMENT

● STAIRS

● DOORS

● WINDOWS

● UNITS

● MOULDINGS

DEANE JOINERY LTD
Style Road

Wiveliscombe
Somerset
TA4 2LL

01984 624245
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Registered Company No. 4509533

Susan Steward
Upholsterer

Specialist in Cane Seating
3 Langley Cross, Wiveliscombe, Somerset, TA4 2UG

Tel 01984 623105
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details that used to be left
for mums. 

The research, to mark the
release of Disney sequel
Bambi 2 on DVD, involved
a survey of 1000 dads from
the 1940s, 50s, 60s and 70s. 

It found 97 per cent of
men now change nappies,
for example, compared with
11 per cent in the 40s and 38
per cent in the 70s. More
than nine in ten modern
dads take time off work to
look after their kids, com-
pared with 24 per cent in the
60s, reflecting the increase
in working mums. 

The original Bambi was
released in 1942, when atti-
tudes to fatherhood were
very different. Its most tear-
jerking moment saw
Bambi’s mum being killed. 

The sequel shows him
being raised by his dad. Dis-
ney brand manager Ruth
Beman said: “It’s not just
Bambi whose dad strived to
be a better father - now we
have a nation of hands-on
dads.” 

The survey also found
that a substantial percentage
of men said being a good
role model was the most
important quality of father-
hood. 

South West fathers rights
activist Rich Adams wel-
comes  the changing
attitudes highlighted by the
survey: ‘’This research
shows that  fathers’ roles are
really changing and that
children, mums and dads
want it that way. 

“This also shows the
importance of dads in chil-
dren lives and the need for
this continuation after fami-
ly breakdown’.

‘’In the 21st century dads
deserve the right of auto-
matic access after family
breakdown unless the child
is at risk and not the present
system that sends them into
poverty, broken court
orders, depression, and a
bias family court system
shrouded in secrecy. 

“In all other aspects of
law people are presumed
innocent until found guilty
but in family law it is the
other way around. Dads are
immediately found guilty
and forced by CAFCASS
and the family courts to
prove their innocence and
the love they have for their
children, which usually
takes at least 6 -9 months
and sometimes years, during
which time the child and
fathers contact is denied’’.

The popular image of
feckless fathers who leave
the marital home and refuse
to pay any money towards

ON Wednesday 5th April at the Three Horse Shoes, Mr
Pradeep Madhavan, Senior Consultant Spinal Surgeon,
attended a meeting of the Langley Marsh Social Club.

During the past year, the LMSC had been raising
funds in support of the spinal unit at Musgrove Park
Hospital.  The club was delighted to present Mr Mad-
havan with a set of Operating Loupes to use during
spinal surgery, valued at over £1,000.  

Pictured is Mr Madhavan being presented with the
surgical loupes by Mr Maurice Sandford, Treasurer of
the LMSC.

The LMSC meets monthly for social events, often
with fundraising for a cause chosen for the year.  The
beneficiary for the 2006/7 year will be the Wivey Link,
which provides a community based dial-a-ride service
for the Wiveliscombe area.

For details of membership, please contact Mrs Val
Walkling on 01984 623019.

the upkeep of their former
wife and children has also
been much exaggerated,
according to new figures
from the Child Support
Agency. 

Latest returns from the
government agency show
that a marginally higher pro-
portion of women than men
persistently refuse to pay
child maintenance.

The CSA’s figures show
that in the three months to
the end of last year, some
30% of non-resident parents
failed to pay. Of women,
31% were nonpayers, while
30% of men did not pay.
The figures were released
under the Freedom of Infor-
mation Act.

Detailed figures released
show that it is still predomi-
nantly men who leave the
family home. But they show
that previous figures from
the Government and CSA
claiming 70% of men refuse
to pay anything are the
reverse of the situation -
70% of all absent parents
are paying some mainte-
nance and this is a
misinterpretation which the
Child Support Agency has
tried to correct.

‘’Is it any wonder that
fathers’ groups target these
organisations who misrepre-
sent the truth and caring
hard working dads ?

“This includes the Church
of England and their repre-
sentatives including the
equivocating Rowan
Williams, who has said that
moral leadership is not the
business of the Church. Is it
not hypocritical to say that
when 28 unelected Bishops
sit in the House of Lords
passing moral judgement of
Bills passing through Parlia-
ment?’’

At least the Pope seems
to be well aware of the
political destruction of the
family and has made a stand
in his Easter message.

For more information
contact Rich Adams  01984
623434  mobile 07875
748807

MODERN dads are six
times as likely to play
an active role in bring-
ing up their kids as
fathers in the 1940s.

Researchers have also
found today’s dads are much
more active than their own
dads - reflecting the “new
man” culture. 

Nowadays, men don’t just
attend the birth - unheard of
in the 1940s - but are also
more likely to play with,
bath their children and take
them to school. 

They are also more aware
of who their child’s best pal
is and the names of teachers,

New image for
fathers

Langley Marsh
Social Club

Petrol too expensive?  Take a tip from this car
owner in the Gobi Desert, Mongolia

Photo: Hilary Miller

Questions, questions
and more questions

I’M often asked why does one house sell and
not another, and how do people choose which
one to buy?

Essentially, it’s about supply and demand,
two sides of the same coin, and frankly it all
depends on the buyers.  

When you are looking for a home to buy
there will be an initial set of requirements to
be met.  Some of those will be “must haves”,
others will be desirable.  

One thing is for certain, from the time you
start searching to the time you move in, these
criteria will undoubtedly have shifted.  

Matching properties to people is a compli-
cated process, subject to numerous different
requirements.  

The first and foremost would be location
i.e. where the village or town is.  Is there good
access to work, schools and leisure pursuits?  

In fact, when there is a wide area of search,
it is sometimes harder to focus on what is real-
ly suitable.

However, having established a target area,
the next thing to address is what you want in
that place.  Is it modern or older, or possibly
either?  Is it aesthetically pleasing and the
right style?  Is it detached, or would a terrace
or semi be the thing?  

Are there essential things about the proper-
ty i.e. the right number of bedrooms or is it
ground floor living rooms that matter more?
Does it need an independent dining room or
combined kitchen/diner or lounge/diner?  Do
you need a study or home office?  

Is there a ground floor cloakroom or just a
first floor bathroom, or is just a first floor
bathroom sufficient?  Does it have a gas cen-
tral heating system or other form of heating, or
is there a fireplace, with a real fire for exam-
ple?  

Where will you be able to park – is there a
garage or a drive, or must you rely on on-road
parking outside or nearby?

The filtering process continues apace, con-
sciously and subconsciously with the focus
then shifting onto condition.  

Are the windows up to scratch, is the roof
sound, are the electrics and plumbing in good
order, or are there any problems such as damp
or timber infestation?  

The owners would presumably decorate and
furnish it to their own taste, but does it appeal
to a potential buyer, or is it too bold a state-
ment?  Has it been done well or could it have
been done better?  

The crucial qualifying factor will certainly
prove to be the price.  Is it within budget or

will it be a stretch financially?  Is it good
value in relation to what else is available and
what has recently sold?  Does the price reflect
the condition?  How much will the mortgage
repayments or council tax be?

In theory, when some of these questions
have been answered and it meets most of the
requirements, it could be worth a viewing.  

Just when you thought the logical approach
was working, then the emotional factors will
kick in.  As you approach the property, can
you put your finger on what it is you “like” or
“dislike”?   Or will it be a compromise?

When you go in the property what does it
feel like?  What do you look at from the win-
dows?  Is it a pleasant outlook?  Will you look
forward to coming home at the end of the day
or on the weekends and enjoy living next to
your neighbours?  

Is it quiet or busy?  Will the kids have
friends to play with, or will kids playing be an
aggravation for quieter pursuits?  Has it been
cherished or is it neglected?  Does the garden
catch the sun at the right time of day, and is it
private?  

And then, just when you thought it might
be the one, there is the awkward situation of
negotiation.  What would be a fair offer and
not offend the owner, or should I offer the ask-
ing price to secure it to stop people from
seeing it?  

What timetable will the owner be able to
offer and is it compatible with your own?
What about the chain – who else is involved
and who is moving where and when, and how
many people are involved?  

And then, having reached an agreement and
having a complete chain, it’s time to appoint a
solicitor, check the paperwork and take the
transaction through to completion.  It’s time to
have a surveyor check the house, but then
what level of survey should you choose?

Questions, questions and more questions.
As agents we will help answer as many of
these questions as possible.  But the point is, if
we knew all the answers, then life would be
easy.  

Part of our job is to help guide potential
purchasers through the maze and eventually
arrive at the right home to buy that meets
(most of) the requirements.  Hopefully you’ll
end up with that perfect (well almost) blend.

If you have any questions relating to the
local property market, please feel free to call
me on 01984 623023, or call into our office in
Wiveliscombe.

Bruce Keay
Proprietor

Wilkie May & Tuckwood

PROPERTY MATTERS


